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Development for commercializing research result proposed from

”Clinical Field”
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Abstract

As a general issue, the success probability to achieve from the technology development (from academia) to
profitable commercial product is only about 1-2%’ or less than 5%. Furthermore, 78% of such technology
transferred from university research to company is dormant state, and a half of them are recognized as the serious
condition for such company:’ .

In this report, an example of our experience regarding commercializing project in company by using of the results
of research program of medical university with public financing fund shown as bellows.
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